
Opening:  

Hi there, (How’s it going) Sorry to bug you, I’ll be quick. 
My name is ____, I work with Admiral Power and we have been working with your neighbors 
(NAME) down the street. Do you know them by chance? (No? It’s all good nobody really knows their 
neighbors nowadays) 

Information: 

Basically what we have been doing is setting up quick 20 min appointments with your neighbors to 
get the information out there about going solar. 
Have you ever gotten the chance to get the information about it? 

Appointment: 

(No? / Yes?) Okay, a couple quick things about the program: 
1. It’s no out of pocket cost AND 
2. The government subsidizes a large portion of it for you 

However, not everyone qualifies, so we have a consultant in your neighborhood doing these 20 
minute appointments to see if solar could be an option for you… 

Does tomorrow or the next day work for you? 

(Filling out appointment sheet) Okay, what’s your Name? Address?  
Phone Number? They will give you a call before they come 
Are mornings or evenings better? Time? 

Usage: 

Great. The last thing we grab from everybody because every house is different… Do you know 
what you usually pay for power? 
Okay, we actually go by kilowatt hours, it’s a little graph that shows that on your bill, do you 
happen to have a copy of it somewhere? 
(Okay, no problem, we’ll just give the energy company a call really quick and they can tell us over the phone) 

Closing: 

Great, thank you so much for your time ___, we’ve got your appointment set. 
And, honestly, going solar can save people money, builds equity on their homes and is great for 
the environment. I really appreciate you taking the time to consider it. Have a great day! 


